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HUPP EARNINGS 
IN 2) QUARTER 
SHOW INCREASE 


Production in First Six 
Months Totals 
22,317 Cars | 


| 

ETROIT, July 7.—For| 
the first six months this 

year the Hupp Motor Car 
Company produced and 
Shipped 22,317 cars, com- 
pared with 26,9435 in the first 
half of 1926. 

The first six 





months of last 
year, however, broke all previous 
records, exceeding the same pe- 
riod in 1925 by 34 per cent., and 
in 1924 by 54 per cent. 

In June 2.879 cars were shipped 
compared with 3,516 in May and 
5,047 in June a year ago, which was 
also a record month. 

It is estimated earnings for the 
second quarter ended June 329 
will be somewhat better than in 

the first three months, when net 
profit was $485,579 after all 
charges and equal to 48 cents a 
share on 1,005,189 common shares 
of $10 par outstanding. 
ith cash and marketable secur- | 
wes OT slightly 
000,000, Hupp maintains a strong 
current position of approximately | 
five to one. Inventories are down | 
about $3,000,000 from last year’s | 
figures. | 


added about 300 dealers to its | 
selling organization, which totals 
1,500 outlets. Company officials | 
Say selling conditions are steadily | 
improving and the outlook is good. | 
The production schedule for July 
calls for 3,500 cars. 


STAMBAUGH APPOINTED AS | 
OLDS SERVICE MANAGER | 


_Lansing, Mich.. July 7—T. H. 
Stambaugh, for the past eighteen 
months service promotion manager | 
of the Olds Motor Works here, has | 
been appointed general service man- 
ager, according to an announcement 
made by D. S. Eddins, vice-president | 
and general sales manager. 

Mr. Stambaugh will continue to | 
direct the promotion activities of the | 
company as well as to succeed R. M. 
Hatfield, formerly service manager, | 
in charge of the parts and service 
division, who resigned. 


Car Sales in 


District Swing Upward 


By HAROLD G. 
LEVELAND, July 
that automobile sales’ in 
Cleveland and the Cleveland dis- 
trict have recovered from the 
sharp slump early in 1927 was fur- 
nished today by tabulation of 
sales of both new and used cars 
for the first six months of 1927, 
compiled by Herbert Buckman, 
manager of the Cleveland Auto- 
mobile Manufacturers and Deal- 
ers Association. 

The tabulations revealed an in- 
crease in used car sales and only a 
slight decrease in new car sales. It 
also showed that June sales were 
unusually good, exceeding the ex- 
pectations of the trade. The year's 
record thus far was made in the 


McCOY 


more than $10,- | 


face of lessened production by 
7.—Proof Of the largest producers and is con- 
sidered an unusually 


first 
against 
last year. 


JUDSON AND PARTY HURT. 
IN AIRPLANE ACCIDENT 


Special from A. D. N. Detroit Bureau 

Detroit, July 7—Ross W. Judson, 
president of Continental Motors 
Corporation; Lieut. George R. Pond, 
pilot, and several members of Mr. 
Judson’s party, including his daugh- 
ter, Jane, were hurt in the forced 
landing of the company’s big plane 
at Grand Rapids. 

Mr. Judson was able to continue 
to Detroit by automobile. The plane 
was considerably damaged, but will 
be repaired at once and its opera- 
tion continued in the service of the 
Continental. 





GENERAL ELECTRIC CHANGES | 

Schenectady, N. Y., July 7. 
ton L. Delack, assistant manager of 
the General Electric Company here, | 
has been appointed 
to fill 
promotion 


~Bur- 


acting manager | 


the vacancy caused by the 
of C. E. Eveleth as 
president. Edward A. Wagner 
been made acting manager of the| 
Pittsfield works and Giuseppe Fac- | 
ciolt has been appointed associate 

nanager and works engineer of the} 


Pitt sfield works ' 


‘Northwest Automo 
See June and July 
Months With P 


INNEAPOLIS, 


vice- 
has 


July 


| predict that the peak will no 
jearly fall. Majority opinion 





MachineT ool Exports 
Register Big Gains 
7.—The fea- 


industry 
export 


New York, July 
ture in the machinery 
is the steady gain in 
trade. Official figures indicate 
that foreign trade is running 
ahead of last year. During the 
month of May, exports showed a 
gain of approximately $3,000,000, 
compared with May, 1926 Ex- 
perts of metal working equip- 
ment showed a marked gain. 
Domestic business in machinery 
and machine tools during June 
was up to expectations in most 
industrial centers. Uncertainty 
in the automobile industry is felt 
in some quarters. 


Cleveland 











one 





good omen for 

sales for the 
20,080, as 
ume period 


he 


future. New 
half year 
22,691 for 


car 
were 
the sa 


“One of the healthiest signs is 
the fact that used car sales for 
June of this year exceed those for 
June, 1926, and maintain the busi- 
ness set by May of the current 
year,” Buckman announced. “Used 
ear bills of sale filed with the 
county clerk for June _ totaled 
13,059. The total for June last 
year was 12,72!) and 1e of 
the year prec May 


es cee eee 


(Continue 


7.—Wholesale 
tributors of the Northwest 
Since the first of the year Hupp|sales months this year will be June and July, although a few| 


item will be 





AUL SEILER, president of the 

Yellow Truck and Coach 
Manufacturing Company, who 
turned the first spadeful of soil 
and started the excavation for 
the company’s new $8,000,000 
plant in Pontiac, Mich., Tuesday 
afternoon. 




















bile Distributors 
as Heaviest Sales 


eak Still Untouched | | 


automobile dis- 
believe that the heaviest 


t be reached until August or 
that the peak has been 


is 


*deferred. 


All are agreed that if the farm 
crops now in sight fulfill their 
promise business will be good. Delay 
in sales has been caused by back- 
ward weather, poor 
and the heritage in many sections 
of last year’s hard luck. 

Automobile sales have not 
as great in the Northwest in 1927 as 
they were in 1926—this, at least, is 
2) 


“ 


(Continued on Page 


Interstate 
Vehicles Checked 
In New Tax in N. J. 


Trenton, N. J., July 7.—Com- 
missioner of Motor Vehicles Will- 
iam L. Dill announces that he has 
stationed inspectors at all ferries 
and bridges leading into New 
Jersey from New York and Penn- 
sylvania to check up on _ the 
mileage and the number of trips 
made by bus and trucking con- 
cerns, The new three-quarters of 
a cent a half-mile tax went into 
effect on July 1. 


The inspectors will ride on buses, 


while trucks will be followed to see 
that the monthly returns are strictly 
compiled. Just how long this sys- 
followed was not dis- 
commissioner. In the 
it is said, a week’s 
determine the total 
covered over 
but in the matter 


closed by the 
case of buses, 
watching will 
daily distance 
specified routes, 
of trucks a much 
will, it is believed, 
Mr. 
state bus and truck owners to make 
returns promptly, as failure means 
the revocation of the right to op- 
erate in the state. The Federal 
injunction recently issued, as an- 
nounced in the Automotive Daily 
News, exempts only the Arrow Car- 
rier Corporation of Pennsylvania. 


be necessary. 


road condition | 


the | 
longer check-up | 


Dill has called on all inter-: 





Chi icago » Motor Club Fights 


New Illinois 


Overland Plant in 
Sweden Planned; | 
G. M. Unit Rising 


Stockholm, July 7.—Negotia- 
tions by the Willys-Overland 
Company are reported under way 
| here for construction of an as- 
| sembly plant for its motor cars. 
John N. Willys, president of the 
| company, Stockholm, having 
, s of the 

Com- 
Amcri- 





in 
recent congres 
Chamber of 
of the 


is 
attended the 
International 
merce as a member 
can delegation 
Work on the 
nbly — which was 
for last t ring, progressing 
idly. } foundations have 
the building 


finished at the 


General Motors as- 
contracted 
rap- 
been 
itself 
end 


completed, and 
is expectec 
iof the y 


PRODUCTION OF TRACTORS 
INCREASED LAST YEAR 


July 7—An _  an- 
manufacturers of 


to be 


from A, D 


Washington, 
canvass 


| : 
| -peciai 
of 


duction of tractors last 
amounted to $145,912.489, as against 
$121,050,374 in 1925, and $82,497,941 
in 1924. 

Of the three yearly 
| tors 
|ported last year, $27,577,508 in 1925 
and $16,623,531 in 1924. 


totals, 


TRUCK SHIPMENTS 
Washington, July 7.—Shipments 
electric industrial trucks 
tractors 


| of 


nine leading manufacturers of the 
| industry, were 140, as compared with 
106 in May and 144 in June, 1926. 


METCALF TO SPEAK 
| 


Philadelphia, July 7—W. H. Met- 
calf, executive secretary of the 
; Philadelphia Automobile Trade As- 
sociation, has been scheduled to ad- 
dress the National Association of 
Automobile Show and Association 
Managers at their convention in th?) 
Drake Hotel, Chicago, July 28 and 
|} 29,on a new association bureau, that 


of the Automobile Accountants As- | 


sociation of Philadelphia 


Missouri km 


farm equipment discloses that pro-|} 
year | 


trac- | 
valued at $31,821,849 were ex- | 


and | 
during June, as reported to | 


| 
the Department of Commerce by the | 
been | 


Gasoline Tax 


By WALTER BERMINGHAM 

| HICAGO, July 7.—In- 
junction proceedings 

lw ere started this week by the 

iC hicago Motor Club to re- 

|str ain the collection of a tax 

[on gasoline in Illinois. 

The bill, setting forth reasons 
why the club regards the tax as 
unfair, unjust and discriminatory, 
and therefore void, was filed in 
the Sangamon County Circuit 
Court at Springfield. 

The allegations set forth are 

That the tax on gasoline is illegal 
because it exempts kerosene oil from 
the tax and many motor vehicles 
are propelled by kerosene 

That there are millions 
lons of gasoline now stored 
linois and owned by pers« 
not come within the 
distributors, and theref 
be taxed 
That 
vistrat 
of hi 
the 


of gal- 
in Il- 
ys who do 
category of 
ore will not 


license ©1 
tax for the use 
State, and that 
proposes an addi- 
ame purpose 
discriminates 
ind persons 
from importers. 
That the law is invalid in that its 
| title purports to impose a tax on 
the sale and use of motor fuel, but 
Section 1 of it exempts kerosene, 
which is, in fact, a motor fuel, and 
that the law does not in fact put a 
tax on motor fuel, but taxes per- 
sons using the roads. 
That the Legislature, 
its declaration, 


the utomobile 
ion fee is a 
hways of the 
new law now 
nal tax for the 
That the law 
; tween importers 
buy gasoline 


be- 
who 


merely by 
cannot change the 


Page 2) 


AMERICAN CARS WIN 
IN RELIABILITY TESTS 


Special from <A, 

Washington, July 7. 
}ean cars won both first and sec- 
ond places in the first ten days’ re- 
liability run, held under auspices of 
the Royal Automobile Club of Aus- 
tralia, covering a distance of 1,475 
miles and including considerable 
mountainous country, says a report 
to the Department of Commerce. 

An American car also won first 
place in a.dependability trial, which 
consisted of 1,500 miles. 


PAIGE OUTPUT UP 

Detroit, . July 7—Paige-Detroit 
Motor production in June totaled 
| 1.552 cars, against 1,507 in May and 
'3'461 in June, 1926. 


barks Upon 


(Continued on 


| 


DP. Washington Bureau 


N. 
7.—Ameri- 





Extensive Road Building 


sy H. H. JAMES 

7ANSAS CITY, July 5.—Mis- 
souri’s new road law, designed 

to build up a system of improved 
highways in each county in the 
state, connecting with the state 
highways, went into effect July 1. 
The law was passed by the last 
session of the Missouri Legislature. 
Under the new law the County 
Court in each county is required to 
appoint a county highway commis- 
sion. This commission is required 
to plan a county highway system on 
roads connecting with the state 
roads through the county, the coun- 

ty system not to excited 100 miles. 
The provision placing the county 
system at 100 miles already is be- 
ing questioned in Jackson county, 


in which is 
| The county court 
|interpretation on the law 
100 miles a year, and the Highway 
| Commission, appointed before the 
new law became effective, is recom- 
mending a:system of 224 miles to 
be built in the next three or four 
years. 

A well-defined movement is un- 
der way in Missouri to vote from 
$60,680,000 to $120,900,000 in ad- 
ditional road bonds to extend the 
state highway system. The $60,- 
000,000 voted several years ago is 
about exhausted. The final con- 
tracts for work under this issue 
are being awarded this summer. 
The present system of state main- 


Kansas City located 
here is placing the 
to mean 


(Continued on Page 2) 
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Tabloid Tales 
Of the Industry 





the business. 





N this department will be printed daily brief “‘biog- 

raphies” of various companies in the industry. These 
stories will be a matter of interesting record, showing 
the development of the automotive industry, and we 
shall be glad to receive information for further biog- 
raphies from autemotive companies in any branch of 








CHANDLER-CLEVELAND 


MOTORS CORPORATION 
Cleveland, O. 

President and general manager, 
F. C. Chandler; vice-president in 
charge of sales, advertising and 
service, Sid Black; vice-president 
in-charge of production, J. R. Hall; 
vice-president in charge of en- 
gineering, J. V. Whitbeck; vice- 
president in charge of export 
business, W. S. M. Mead; treas- 
urer, Samuel Regar; secretary, J. 
¥. Krall. 

In the year 1912, F. C. Chandler, 
W. S. M. Mead, Samuel Regar, C. 
A. Emise and J. R. Hall, all execu- 
tives of the Lozier Motor Car 
Company, formed the nucleus of 
the present Chandler-Cleveland 
Motors Corporation, by organizing 
the Chandler Motor Car Company. 
The principal thought these men 
had in organizing the Chandler 
company was to build a car of 
wide public appeal. 

In January, 1913, the “plant” of 
the Chandler organization was a 
small building on a side street in 
the city of Cleveland. A fortu- 
nate purchase of six acres of 
of ground in a then entirely un- 
developed section of Cleveland 
put the company in a position to 
build its first factory unit, which 
was completed in July, 1913. 

Soon the Chandler company 
manufactured its own motors, 
transmission, rear axles—every 
vital mechanical part; in fact, 
with the exception of such purely 
commercial features as carbure- 
tors, ignition equipment, etc. Then 
the company reached the point 
where 95 per cent. of the Chandler 
car was built complete in Chand- 
ler. factories. 

Late in 1918 a new company, 
the Cleveland Automobile Com- 
pany, was to manufacture a 
somewhat smaller car than the 
Chandler—a car with the same 
fundamental qualities, yet smaller 
in size and lower in cost. 

The Cleveland Automobile Com- 
pany was organized on January 
31, 1919. It was headed by the 
powers of the Chandler Company. 
Its executive personnel, consisting 
of F. C. Chandler, chairman of the 
executive committee; Samuel 
Regar, chairman of the finance 


Illinois Gas Tax 
Bitterly Opposed 


(Continued From Page 1) 
characteristics of kerosene and de- 
clare it not to be a motor fuel. 

defect in the law. 
according to the author of the bill, 
is in the refunding system provid- 
ed. They say the Legislature acted 
on the presumption that the com- 
panies selling gasoline would pass 
the tax on to the consumer, and re- 
funds are to be made to the con- 
sumer who, in fact. may not have 
paid the tax 
The refunding of a tax collected 
from those exempt offers a wide 
field for graft and political -favor- 
itism, the opponents of the law say. 
If the gas companies levy the tax 
against the consumer, they point 
cut, those buying gasoline for pur- 
poses other than in automobiles 
must pay the tax of 2 cents per gal- 
lon and then make claim on the 
state for reimbursement. 
At Springfield it was said that if 
the Chicago Motor Club’s conten- 
tion is upheld by the courts, Gov. 


gas tax law passed at the next ses- 
sion: of the Legislature. 


INDIANA TRUCK 

Marion, Ind., July 7.—The Indiana 
Truck Corporation has declared its 
regular quarterly dividend of 2 per 
cent. on the class A preference stock 
of the company, payable June 1. 
Shipments of Indiana trucks for 
May showed an increase of 44 per 
cent. over the same month last year. 


—_—_——_ 
committee; J. V. Whitbeck, presi- 
dent; Sid Black, vice-president, 
and J. I. Krall, secretary and 
treasurer. 

Early in 1926 another forward 
step was accomplished by the or- 
ganization of the Chandler-Cleve- 
land Motors Corporation, making 
possible the effecting of mach 
economy. One office personnel 
could handle the paper work for 
both companics; one set of sales 
executives, one set of distributors 
and dealers, one service organiza- 
tion could handle Chandler busi- 
ness more. satisfactorily than 
could separate organizations, how- 
ever closely allied they might be 
financially. 

The Cleveland cars, which had 
proved their merit, dropped their 
name in August, 1926, and became 
known as the Chandler Special 
and Standard Sixes, and the 
Chandler Six thereafter was 
termed the Big Six. 

The organization increased its 
distributor organization 45 per 
cent. on January 1, 1927, over the 
same period in 1926. The number 
of dealers added to the company’s 
roster was 29 per cent. greater on 
January 1, 1927, than on January 
1, 1926. 

The beginning of 1927 saw the 
Chandler-Cleveland Motors Cor- 
poration reaching out for still fur- 
ther expansion. At the New York 
show the organization presented 
its newest product, the Chandler 
Royal Eight. The company’s line 
offers a choice of twenty-five dis- 
tinct body styles to the public at 
prices ranging between $945 and 
$2,295. 

The export organization, built 
step by step from the beginning 
of the business in 1912, has grown 
until now it accounts for slightly 
better than 15 per cent. of the 
company’s entire production. 

On January 1, 1927, the Chand- 
ler-Cleveland Motors Corporation 
and its Chandler-owned affilia- 
tions had an investment of $10,- 
000,000 in land, buildings and 
equipment, and a total of 885,761 
square feet of floor spaee on a 
land area of over thirty-one acres. 
Since the first Chandler was built 


| car sales have yielded the company 


| 
| 


$482,000,000. The sale of the com- 
pany’s product in foreign ¢oun- 
tries has accounted for $20,270,000. 


Missouri Dead 
Laws in Effect 


Continued From Page 1) 
tained roads is more than 7,000 
miles. 

The advocates of the additional 
bonds assert that the money from 


the bonds would enable the State 
Highway Commission to hard-sur- 


face the entire present system of; 
;State maintained roads and add sev- 


eral thousand miles more to the 
system. 
It is also contended that the ad- 


—— 


AUTOMOTIVE DAILY NEWS, FRIDAY, JULY 8, 1927 





| Sive cars, agree on Minnesota, and 





Northwest Sales l 
Under 1927 Total |SPARKS from JJETROIT 


(Continued from Page 1) 


the record to the present durin si ° . : 

parallel periods. The season of Z ’ Saying It with Nails 

greatest retail activity in the auto- “5 ‘4 ’ 

mobile trade ordinaril extends ‘ . i i 

from March until June, with the tm . Equipped with Hooie and 

high point reached in April and Whazzis 

May. ‘ ; * 
The feature in 1927 automobile : 8 ; 

merchandising is the demand for , The Magic Hours for Car 

small cars, some makes having i, oe Thefts 

had large sales and considerable i 

better than in 1926; this is said to 

be a small car year. Distributors 

of these currently popular cars 

report fair to fine sales through- 


out practically their whole terri- i Walter Boynton—Detroit Editor 











* * 








tory. —_—_— S———— Se 
All distributors, including those |} = ee ee Ce gprs 

who sell the large and more expen- | U P IN ISHPEMING, MICH., the wily road authorities 

have hit upon a wonderful deterrent for keeping rash 

















especially southern Minnesota, as 


|being the best selling territory, and| Motorists off the earth covering of freshly laid concrete. 


| 
| 
| 


| duced at times to samples standing 


| 
| 
} 
i 
| 
| 


| Sales is apparently larger than here- 


| 
} 


— bE nrg Montana and|While the concrete is curing, it offers a temptation to the 

vestern isconsin. ; 77 , ie “Tit ror j iy +s }* 

The Dakotas are spotted. Last thoughtless, W ho like to spin over it, dirt and all, rathe: than 

season there was some trouble in to continue to follow a detour any longer. The road engi- 

getting factory deliveries of models |neers are sprinkling nails in the earth covering, and motor- 
=n most in demand, an uring |jete w <a > spate ; ac he iis , 1e 

cb sone Sedans Giak thaws ene 4 | ts who use the concrete before it has been officially opened 


{general hectic scramble, the stocks tO traffic are paying money for tire repair. 
* * * * 


of some wholesalers in 1925 being re- 


ce 


is Galen Ginaeee. Speaking of mails, out in Greensburg, Kan., the local 

Better factory management ana 4Uthorities pay 10 cents a pound for nails (old) picked up 
an less insistent demand have re- from the streets. Thus far the town has spent $187 for 
oa, te prtoragt Renee ngpeny pv nails removed from the thoroughfares. The son of the 
sional doubt is voiced as to what |/0Cal hardware dealer, who undertook to cash in on new nails 
may happen in later months. \from father’s stock, was indignantly refused payment for 
The percentage of cash retail |them. _Just How they prevent the ingenious kid from getting 
tofore, or at any rate the proportion old nails from other sources and realizing a profit on them 
of time to cash sales has not in- |1S not known. Perhaps all the little ones are strictly honest 
creased. in Kansas. 


os * * * * 


. . : 
Cleveland District Y icvers long search the Reo Motor Car Company has 
° located a member of the crew of the original clipper 
Sales Improving: Fiying Cloud in Frank Waters. Mr. Waters is 90 years old 
. |and lives at Sailors Snug Harbor, Staten Island, where his 
(Continued from Page 1) dreams of old sailing days must be somewhat interfered with 
190%, sewed 6 tend of 0), Can by the steady roar of modern metropolitan traffic. He 
total for the first six months of 24mits freely, too, that the modern Flying Cloud possesses 
1927 was 67,459. The total for |certain advantages over his old “tall ship.” 
last year was 65,574. = * * * S 
“The maintenance of this business 


lin used car sales is accepted as an | “Test Car No. 112,” a Chevrolet, recently completed a 


extremely good indication of the tour of the speedway at the General Motors Proving Ground, 
—" condition of business lo-|jasting 135 days and giving the car a total speedometer 
cally. me eS i i. son P cane ‘ 2 ‘tac 
iar anit itis at sitet tie tae of | Mileage of 46,150. So it covered an average of 341.3 miles 


|the present year were 4,022 as/daily, almost all of it on the gravel and the concrete roads 
against 4,370 for June, 1926. Thisjof Milford. Short diversions in the form of trips to Mil- 


decrease is much less than might/-+¢,,. on . oi ae . “eare a ii ‘ . 
sane Mann onmectel io awe ad tne (ford for the mail gave the test drivers a little chane, but 


lessened output coming from some | they unite in saying that they found the scenery a trifle 


|of the factories which have been the; monotonous. The car is a standard commercial car chassis, 
j largest contributors toward volume | with 


atihipaiion tn teemiae dante. standaxd light delivery panel body mounted. It will be 
“The healthy condition of the/continued in ordinary service, since it still has plenty of 


| rade locally is emphasized by the|transportation left in it. 
di 


| ‘act that last year delivery of use 
‘cars reached a peak in May and 


* * ® * k 


lropped off in June, while this year N AUTOMOBILE dealer down South planned a fishing 
June sales of used cars, as indicated 


lby the documents filed with the trip and wanted to have everything in shape before 


‘ounty clerk, maintain the pace of |he left. So he wrote to the firm handling his advertising a 


| May. letter of suggestions for copy. One of the notes read: ‘‘The 


‘ 


| 
| 
| 


“The manitenance of this condi- ‘ a ie os : Z 1. £3 : . é . ed 
ion and the importance of the used Blank car is the season’s finest, with a lot of hooie and 


‘ar market in the general calcula- whazzis.” His idea was that the copy writer would furnish 
ions of andiuatey Seats cones some interesting reading matter on the qualities of the car. 
6 ee EE | But when he got back from his trip, he found a neat 


| TIRE REPAIR EXPORTS IN layout of copy, with one paragraph reading: “The Blank 








car is the season’s finest, with a lot of hooie and whazzis.” 

1926 WORTH $1,500,009! The man handling the copy had taken him literally at his 
'word! 

Special from A, D. N. Washington Bureau | * 

Washington, July 7.—Exports of | ; ‘ ‘ ; ; : 

tire repair materials were valued at | Analysis of car thefts in Detroit by the insurance 

more than $1,500,000 last year as!department of the Detroit Automobile Club shows that the 

compared with $1,000,000 in the/six hours between 6 p. m. and midnight are those during 


* . * * 


| ditional bonds would not require an} previous year, the rubber division of |” ‘L: Pee $ ‘ai ravi. ° P 
additional tax levy: that the pres-|the Department of Commerce an-} Which thieves are most active. This naturally provides a 


}ducing more than $10,000,000 an-} 


ent motor license fee and the gaso- 
line tax of 2 cents per gallon would 
provide ample funds to retire the 


present bond issue and the interest; the increase of motor vehicles in 
and a sinking fund for retiring an | foreign countries but also the fact 
| additional issue of $120,000 and also| that motorists abroad are learning 


a maintenance fund. The license 
fees and gasoline tax now are pro- 


nually. 


The state’s new motor bus and, proximately 45. 


| 
' 


| 


| truck freight lines law also became ; 
Small is determined to have a new | 





effective July 1. Under the law the 
regulation and licensing of bus and 
motor trucks doing a public freight 
busimess is placed under the juris- 
diction of the state public service 
commission. 


ALLIS-CHALMERS 


Milwaukee, Wis., July 7.—Director: 
of the Allis-Chalmers Company have 
authorized the regular $1.50 quar- 
terly dividend payable August 15 to 
holders of record July 23. 


| 





\furnished by the Manufacturers | fOr our automobiles. 


nounced today. jpancicap for those owners who dine early and sit up late. 
It was pointed out that these fig- * * ® og * 
ures not only indicate the tr in! ‘ Op : . ae P . 
oy ee : vo > E C. MORSE, director of exports of Chrysler, is back in 
» Detroit, after a trip abroad that covered practically 
Ta Ss. Ss j » *) “hief cities * ly 
is aaaaes aueelr wenn through |{ive months iii Bg wines included the chief cities of Great 
repair of tires. The percentage of | Britain, continental Europe and South America. He reports 
increase of 1925 over 1924 was more|that present conditions and future prospects for the Ameri- 
than 100; and of 1924 over 1923 ap-|¢an motor vehicle are satisfactory. He noted that the 
5 ‘familiar winged radiator emblem of the Chrysler was almost 
NO BUSES, NO TAXIS las familiar a sight in Paris as it is in Detroit, and that sales 
Long Branch, N. J., July 7.—Buses ji England had more than doubled, reaching the highest 
and taxicabs in this city peated | point in the company’s history in England. South America, 
operation on July upon orders 0 > gave rs an ie t : 2 . 
ics malice Gamnetaneah anaes bond | He says, ranks among the most important foreign markets 
Liability Insurance Company of Jer- | ° ° ° * 
sey City, for which receivers were: Detroit Chevrolet dealers are;the county in that length of time, 
named recently, had expired. The naturally jubilant over the record |leading all other makes by a wide 
transportation system of the city{hung up by their company in|margin, and exceeding- the com- 
was practically at a standstill. New;Wayne county in the first six|bined totals of the two makes next 
bonds were issued the following day | months of 1927. Chevrolet units to a 
and operations resumed. ‘a total of 7.654 were registered in| (Continued on Page 8) 
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California Sales in May 


EW YORK, July 7.—According to advices 


Compare Well With 1926) 


have 


received from Los Angeles newspaper friends, Golden 
State automobile merchants last month did a business almost 


as good as that of May, 1926. 


In fact, California’s new passenger ®—-——— 


car sales, as reported by Motor Reg- 
istration News, fell only 604, or but 
3.3 per cent. short of those of the 
corresponding month of last year, 
the comparative totals being 17,266 
and 17,870. 

Totals for the first 5 months of 
1927 were above the normal, the 
\ three year 1924-1926 average being 
| 80,574, and the comparative 1927- 








1926 totals 81,024 and 88,381. For the 
five-month period the loss was 
\ 7,357, which reduced 9.5 to 83 per 
| cent., which is quite far below the 
national production percentage de- 
| crease 
Thirteen of the twenty-six best | 
sellers, whose comparative registra- | 
tion records for May are set forth | 
below, e credited with gains in| 
that month over the corresponding | 
month last year 
May 1 ver | 
1927 192 926 | 
‘ $,244 5 > 
: Fe 2,304 70 36 
+ Ru 1,386 ti 7 
4E 1.222 ‘6 
5 Chr ' 1,173 , +6 
6 Dods 1,165 039 874 | 
7 Stud 1,055 w 23 
8 Na K50 18 
9 0 1 
10 Hu 47! 
11 Wi 45% ' 
12 Ov 437 & 
13 St: 46 7 
i4P 42 18 35 
168 Oak 221 168 47 | 
16 ilu 209 ! 12} 
17 Old 176 +4 
18 Reo 163 99 
19 Cad 146 74 
20 Paiz 139 *40 
21 Ma 126 ‘ $1 
23 Ers 12% . . 
23 Aub 121 74 47 | 
24 Fak iz! j 
25 Cha 114 ) a4 
26 Lis 10! 101 | 
” Soa ludnig Cleveland j 
\ Chevrolet continued to lead Ford | 


last month by an increased margin, | 
its ratio to the May total being 18.7 
per cent. to Ford's 133 per cent. 
In May, 1926, Ford's ratio was 26.3) 
per cent. ' 
Of the twenty-four best sellers | 
during the first five months of | 
1927, whose comparative registration 
records follow, fifteen showed in-| 
creases over this period of 1926:— | 
— t 













ee 









5 Mos » Mos 

1927 i926 926 
t Cie 14,738 * 9,61 128 | 
» Ford 14,086 4,03. 1,047 | 
3 Buici 7.493 7,328 L6 | 
4 Chry 5,549 654 95 | 
5 Egse 4,889 678 a1} 
6 Dodz 4.636 A301 565 | 
7 Stud 4.556 A158 392 | 
8 Piast 4,125 One 119 | 
9 Pon %,122 X 295 | 
10 Ove 2,095 1.50 593 | 
il Wil t 2,061 1.4 33° 
12 Hu 1,990 6 547 | 
13. Star 1,67: to) $33} 
14 Hup vi » Bea tz i3} 
15 Pac i 1,066 975 91 | 
i§ Oa i at6 1.7¢% *347 | 
17 Olds 891 1,247 #356 | 
18 Cad 849 04 93 | 
19 Paig 699 A) 90 
20 Char 571 n) “27 | 
21 Aub 53¢ ‘ 96 

22 Ma »15 ’ 
23 Re 495 ] 100 } 
24 Lin 451 47 #19 | 
*TA > ' d ne Cleve ada | 
Chevrolet passed Ford into the} 
lead: its ratio to the five months’ | 





total was 18.1 per cent., as against | 
10.8 per cent. last year. Ford’s ratio | 


} 


this year was 17.3 per eent., as/| 
against 27.8 per cent. in 1926. 
In the high-priced division. com-} 


parative registration records for | 
May and the five months’ percent- 
age follow. Cadillac’s loss of 192 up} 
to the end of May was more than | 
offset by 264 LaSalle sales: — 


May— -—Five Months— 

1927 1926 1927 1926 °%gain | 

1 Ps ‘ 243 208 1066 975 9.2 
2 Cad 140 214 849 104 *18 = | 
; Mat 12 45 S15 4 31.9 | 
4 Lin io1 io1 +51 470 *4.0) 
§ LaSu 9 264 | 
6 Pee 75 65 § >.6 
7 Jord 100 73 28 *48.2 
8 Fr 61 238 18 41 
9 Pier 4 60 181 87 6 | 
10 Stu ’ 33 7 ‘ 6.2 
11l Loco 4 S 3.4 





Among the groups whose compar- 
ative sales records follow, the Gen- 
eral Motors new passenger car sales | 
to the total for the first five months | 
of 1927 was 33.6 per cent., as against | 
24.9 per cent. last year. 


| 
"Laos: 
} 


May, 








927 1926 } 
General Motors 5,76 4,490 | 
Hudson -t’ssex 1,79 881! 
Willys-Overland ie 89 708 | 
Durant Muto are 384 774 
5 Mes 5 Mo 5 Mos. 
1927 1926 % gain 
Generai Moto 27,27 21,820 24.9 
Hudson-ssex 6,879 5,285 0.14 
Willys-Overland 4,156 >, 971 
Motors 1.783 4ava 











Maharajah of Nepal 
Buys a Studebaker 
President by Mail 


Calcutia, India, July 7.—The 
Great Indian Motor Works, Sta- 
debaker dealer here, recently sold 
a Studebaker President by mail 
to his majesty, the maharajah of 
Nepal. His majesty had never 
seen the car until it was deliv- 
ered at his door. 


The car, still boxed as it was 
when swung from the boat~ at 
Caleutta, was shipped by rail 


from that point io Delhi, in the 
northern interior. Were it was 
carried over the mountains, lit- 
ter fashion, by some 260 cooilies 
in relays of from 32 
at a time 

On arrival at Khaimandu, 
capital of Nepal, its destination, 
the President was unpacked and 
delivered to the King. Ue now 
uses it on all occasions in the 
native capital, but anable to 
take it out of the city because of 
the high mountains and absence 
of roads. 


i) to coolies 


the 


tis 











CLEVELAND BRANCH OF 


Cleveland, July 7 


of the executive staff of the 


Reorganiza 
Cc} 


ion 
e% 


e- 


land branch of the Studebaker Cor- 


poration of America has been com- 
pleted by F. K. Maitland, newly ap- 
pointed branch manager. Maitland 
came here from reorganizing the 
Florida sales organization 

Henry Faubel, for five vears a 
member of the local branch sales 
staff, has been named sales man- 
ager, succeeding H. H. Williams, who 
resigned to go into business in De- 
troit. F. C. Ralls, formerly of the 
Jacksonville, Fla., sales force, has 
been named sales manager of the 
newly organized Erskine division, 
and Robert Cater, formerly of Palm 


Beach, Fla.. has been placed in 
charge of the new commercial car 
division 





New Dealer 
Appointments 





FRANKLIN 
Syracuse, N. Y., July 7.—Fourteen 
new dealers have been added to the 
retail sales organization 
Franklin Automobile Company, it 
is announced today. 


oi the 


The new deal- 
ers and their locations are fol- 
lows:— ~\ 

George B. Greaves, Summit, N. J.; 
the Franklin-Webber Company, 
Chicago, Ill.; the Kellogg Motor 
Company, Evanston, Ill.; the Han- 
son Service Station, Bluefield, W. 
Va.; St. George Garage, Tompkins- 
ville, S. I., N. Y.; W. Harold Knight 
Lowell, Mass.; the University Motor 
Exchange, Cambridge, Mass. 

Davis’ Garage. Guildford, 
the Unger Service Shop, Hood River, 
Ore.; Anderson and Rice Motor Ser- 


as 


vice, Portland, Ore.; Pearson & 
Larsen, Portland, Ore.; McClure’s, 
Le Grand, Ore and Lakewood 


Franklin Sales, Lakewood, O 


OVERLAND BRANCH 
HAS ANNIVERSARY 


Philadelphia, July 7.—Willys- 
Overland, Inc., of Pennsylvania, di- 
rect factory branch, at 1629 Arch 
St., 330 North Broad St., 63 West 
Chelten Ave., 1630 Parkway, 4649 
Chestnut St. and 4745 Frankford 
Ave., in celebration of the first an- 
niversary of the introduction of the 
Whippet car, is holding a special 
“ Whippet Birthday Appraisal 


39.9] Week,” making speciai appraisals to 
‘| call attention to Whippet and Wil- 


lys-Knight cars 


Me.; | 








ee 





— 





GENERAL MOTORS EXHIBIT BUILDING—In this structure, located along the 
Boardwalk at Atlantic City, is housed the permanent exhibit of the General 
The first year for this exhibit was completed recently, and 


Motors Corporation. 
the corporation regards 
ouses a complete display 


the experiment as entirely 
of the company’s products. 


satisfactory. The building 
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| HISPANO-SUIZA FACES 
| SERIOUS COMPETITION 


from A. 
Vashington, 


“pecial ». N 


Wastio 
July 7 


gion Bureau 


—Hispano- 


| manufacturing company, in its 
nual statement emphasizes the lack 
prosperity characterizing its op- 
erations, Owing to excessive compe- 
tition from American and other for- 
eign cars, the Department of Com- 
merce was advised in a report from 
the American Embassy at Madrid. 
In order to carry on in a normal 
way the company is counting on 
government orders and expect "0 
orders for a total of 200 tanks .« 
the military department of Spain. 


an- 


1 


CLASSIFIED ADVERTISEMENTS 
IN A. D. N. BRING RESULTS. 





CHEVRO 


Faas 
| DODGE DISTRIBUTORSHIP 
AT FRESNO PURCHASED 


Fresno, Cal, July 7 
| Carr, Inc succeeded Williams 


Williams & 


have 


‘ | —ay , + r, © 7 
\STUDEBAKER REORGANIZED; 24. leading Spanish automobile | ¢& McAllister, Inc., as local distrib- 


| utors for Dodge Brothers’ autos and 
|Graham Brothers’ trucks 
|W. Carr, manager, has suc- 
|} ceeded J. W. McAllister as a mem- 
| ber of the firm. Mr. McAllister has 
|left the firm to become associated 
with George J. Weber in the con- 
|} trol of the H. O. Harrison Com- 
|pany, northern California distrib- 
|} utor of Chrysler. 

The firm led all other Dodge dis- 
tributors in the country in terri- 

wies the size of Williams & Mc- 


sales 


| Allister, having sold 6,701 new cars 
| and 6,506 used cars during the past 
year 


for Economical Transportation 


= 





| 


Walter | 


‘LONG BEACH USED CAR 
MANAGERS ORGANIZE 


Long Beach, Cal., July 7.—Spon- 
ored by the Long Beach Motor Cat 
Dealers’ Association, a new organi- 
zation, to be known as the Long 
Beach Used Car Managers’ Associa- 
tion, has been formed. The organi- 
zation has as its purpose the plac- 
ing of the used car business in Long 
| Beach on a higher business plane, 
with greater value and better serv- 
}ice for the used car buyer. 
| Officers of the Long Beach Used 
Car Managers’ Association are 
President, C. A. Law of John O 
Rankin, Inc., Cadillac dealer; vice- 


president, Art Hill of C. B. Bellows, 


Inc., Dodge dealer; secretary-treas- 
urer, Dale Newhart of the Glenn E 
Thomas Company, Studebaker deal- 
er. Meetings of the organization 
will be held regulariy once a month 





L 
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CHEVROLET MOTOR CO., 


Division of General Motors Corporation 


QUALITY 











A national service advertising 
campaign, reaching millions of 
Chevrolet owners in every section 
of the country, is assisting Chey- 
rolet dealers in their service busi- 
ness. This is but one of the many 
ways in which the Chevrolet 
Motor Company is helping its deal- 
ers to derive larger profits from 
their service departments. 
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Trucks Supplant 


Horses on Farms 


ANSING, MICH., July 7.—Every 
year 1,000,000 horses vanish 
forever from America’s farms. 
Horse production in the United 
States is now back to where it was 
in 1895, but there are 339,789 more 
motor trucks on farms than there 
were in 1929. 


These figures are vouched for by | 


W. C. Parker, manager of Speed 


Wagon Sales for the Reo Motor Car | 


Company, and present a startling 
picture of horse depletion. 
“Last year the farmers of 
country raised only 500,090 colts, as 
against 1,500,000 three years ago,” 
Mr. Parker continues. “From an 
average price of about $98 a head 


in 1918, horses dropped to an aver- | 


age price per head of $63 in 1925. 
“These great decreases are mainly 
due to the fact that the American 
farmer has discovered that the 
horse costs more the less it is em- 


the | 


G. M. TRUCK BRANCH 
IN NASHVILLE BUSY 


Nashville, 
Nashville branch 
Motors Truck Company has just 
recently delivered fourteen model 
T-50 two-ton G. 
state of Tennessee for road main- 
| tenance work. Six of the same mod- 
jes were also delivered to Davidson 


Tenn., 





| county in the state of Tennessee for 


road building. 

| In addition to the above orders, 
several deals have been closed with 
| private owners for the model T-50 
}for road work. This unit is prov- 
ing to be extremely popular for this 
type of business. 


ployed, while the truck costs less 
the more it is employed. 

“The trend of modern farming is 
distinctly and universally toward a 
larger number of days’ work in the 
year for the truck and a fewer num- 
ber of days in the year for the 
horse.” 








WISCONS 


recognized a 








ISCONSIN Axles are known and 


IN AXLES 


s standard through- 














| 
July 7.—The | 
of the General | 


M. C. trucks to the 





| EW ROADMASTER MODEL 


“471,” built by Selden Truck Cor- 


| poration, has heavier chassis, new brake system, de luxe cab, air and 
| oil cleaner on the engine and elaborate equipment, including dash- 
type Moto Meter, gasoline gauge, automatic windshield wiper, rear- 
view mirror and Ilco-Ryan headlights. 














INDIANA TRUCK | CO. 
“PLACES H. C. RUSSELL 


| 
| Marion, Ind., July 7.—H. C. Rus- 


sell has just accepted a position with 

















No More Coasting 
For Connecticut 
Truck Operators 














NEW PROCESS FOR. 
TIRES DEVELOPED 





Remarkable Durability 
Shown in Tests, 
Says Report 


Special from A. D, N. Washingion Buréau 
| gp acral: July %7.—An 

American tire manufacturer 
has developed a secret mixiure in 
producing casings which duration 
tests show will give greatcr service 
than any tire so far manufactured, 

This information has reached the 
rubber division of the Department 
of Commerce in a report from the 
American trade attache at The 
Hague, Netherlands, in connection 
with the report of a coniract made 
with Netherlands Rubber Company 
of Amsterdam. 

In connection with its plans for 
extension of its financing, the Neth- 
erlands Company states that manu- 
facture soon will start on tires of an 
American concern. 

Large contracts for delivery of 
these tires already have been closed 
in the United States, the report 
says. It is stated that of the new 
capitalization of the Hciland come- 
































Po | the Indiana Truck Corporation as pany 60 per cent. of the stock has 
wondhmase — Wen ene meee Chee | district sales manager for the Ohio Hartford, Conn., July 7.—Dis- || been placed with New York bankers. 
one hundred different makes of trucks, territory, succeeding M. E. Brackett,|| ©D&@8ins of the clutch or gears 
busses, coaches, railcars and tractors. who resigned to engage in other || constitute for the driver of a mo. || BERGER TRAFFIC EXPERT 

, } - 
; business. tor truck in this state from now Seattle, Wash., July 7.— H. O. 
Bevel Gear, Double Reduction and Mr. Russell has a wide experience | ©" @ charge of reckless driving. || Berger, formerly engineer with the 
‘ |} in the motor truck industry, cover- | It has been the practice of many artm of Public Works at 
Worm Drive | ing a period of a great ineny years, | truck drivers to coast down hills pemcty igre been en ni red as 
Fuall-Floating Semi-F loating | particularly in the capacity of dis- and the speed thus attained has |/ + oftic expert for the Motor Coach 
| trict sales manager. been considered too fast. The lAssociation of Washington. The 
WISCONSIN PARTS CO. Oshkosh, Wis. |]| i | July 1. “om inte effect on |i time schedule of all memb>"-opera- 
CLASSIFIED ADVERTISEMENTS 5 | tors covering the entire siate is be- 
IN AL D. N. + BRING RESULTS. ing prepared. 
MAY, 1927, NEW COMMERCIAL CAR. REGISTRATIONS 
Readers should note that registration figures covering new trucks will differ somewhat from retail sales reports of individual companies. 
Figures from R. L. Polk & Co. of Detroit, with the exception of Illinois, which is supplied by the Robinson Service. 
— i aim l "ee UL. UR l enn ar i encant 3 ‘ern = — 
a oe 5 em ae PP 4 3 of | | | | 
. ao | ol = s = SoS | #2 1 2 | a oe | ‘ “a. 4 
States m Se! ht I & 3 A s |,8}| s 13218 i 62] e - | a | ft _ S| Totals | States 
= | ° wo Pm > @® , & | rr) a = <= = | 3 | om | tt = | 3 to | e = Bd ~ =) |} 2&@o} | 
f=} =~ |}6s8/] Os cis ba s ot a) =a i|e2 ) GS zs mS | « |e | 
© |B |EF| seise13 \/5s | si El. | B lg#]e18 isi \|F313)8 | 8 | 2/3 ls} 
_ «| a2 |s*| 5*\a tio IOS IG |S IS®| Bi giaiali#a# | Sl'izizsaisBbin je4] 
Alabama | __ 134 ij 206 13 : 12 3| 1 1 8 20) @ijibmna 
Arizona 29 1; 54 29 2 1 1 5 9} ~ 131/Arizena ei 
Arkansas 88 251 18 2 10 1 I 1 2 ~ 374\/Arkansas 
California 2 13 246 1 36; 406) 2; 340 31 2 33 59 17 62 i 2 18 5 57 5} 175 1519|California 
Connecticut . 6] 148, 9| 203 112; 26 2; 17) 18,15; 44 i i 3) 17 42 "675\Connecticut 
Delaware 37 bl 17 3 8 ] 1 14 2 3 3 2 3 ~ 155\Delaware 
Florida 52 2; 127 13 4 2 10 ] —, ~ 216 Florida 2 
Georgia 127 1; 235 29 2 4 5 1 4 2 14| 1 3 428\Georgia 
Idaho 60 48 1 19 4 8 4 i 11 4 “166 Idaho : 
Miinois 4 528 63 9° 741 3; 210 25 18, 141 37 22 36 7 2 25 3 99, 1973\IMinois 
Indiana 301 2 5 (56h 87 19) (17 44 4 12 10 7 5 1 28} +=«1103|Indiana SSS 
Towa 296 6; 255 63 6 2; 72 8 6 y 1 25 - '749\Towa a 
Kansas f . 70 Z 1 95 17 aon jC«<‘zF 1 2 i 3 1, 197\Kansas 
Kentucky — ] 189 5| 173 4] 12 3} 19 10 4 4 i2 24 497|Kentucky 
Maine 145 283 63 6 3] «15 2| 6; 28) 1 7 11 567|Maine 
Maryland 6 4| «156 1 8) 145 | 50 14 30,17 5 13 5 l 1 1 17 23; = 496|Maryiand 
Mass’chtts 32; «14; —Ss«22 | 18) 478 q 1592 S| 53] += ]tiéia|:~CO;*«‘STD 3 2) «WM| 52} 8S 38) s«1265|/Massachusetts 
Michigan 3 12 486 7 35| 853 _ 160, 51 4 44) 26 14 26 20 15 1 10 2 92; 1861|Michigan 
Minnesota 307 3 13| 488 7 81j 15] «13 5 16 es 7 22] 5 11; ~—«:1083/Minnesota 
Missouri 6 298 17,3] 384 | oj 1} 4 8}. 5 12 4 | 17) ~—«5|~S—30;~S—«S3 {Missouri 
Montana | | 65 1 | 110) —|_—s381 5 ee zz 2| i ies as eae wae’ i aero 348'Moniana 
——— 7 = i 3|_—«o01 1 35) 6 ay TT 37 Fs % | 4 5 8|_——s417Nebraska 
evada 1 21 17| 1| 2| oe | ; pes ae 4, 58\Nevada 
N. Hamp. | | ; | 7 _ oe wae eee eee 3, «3 3} 4 10) a a 6; ~—«-212/N. Hampshire 
ee eee 7| 18) 16 a 8 21 i. — ii 218 19) 2) 56, COC (TSC<C‘EC(‘#S$S STC? = 10; 46 5| | 1 _ 1592|New Jersey 
yew Mex - | __-26| | 2 10) ] 1 | b. -e (aa | ___ 83|New Mexico 
Nor. Car. | 2 : 187 ee 2 ae i Ca Ge a See. y PRED —1, 3, 3," "Ti $30\Nerth Caroling 
Nor. Dakota 73 92 .. 1 30) ae e ee Ma be Lee i ae 4) +(219|North Dakota 
Ohio ; 7 3 __ 406) 14) 507 7 123 27 8| 87 18, «17 24 6 iia 2} 46 234) ~=Ss«:129 _1436|Ohio 7 
Oregon _ 84 10; 144, 43 | -_— -—. we 3 i 2 | 20,017 ~~ 345]Oregon 
Penn’vania i0 34) 35667 lij 23-673 17| 473, 50 12; 148} =] Ss«O 66, «18; 3 8 18 47,85 5| 141{ 2691/Pennsvivania 
Rhode Isl. i 6 1 57 ; 3 61 1 43| 5 i: 2s wa. a 22) ie, tyne a. a) 4) ~ 230\Rhode Island 
i---l = ss A Na, 111 | | ti | 3)  248|South Carolina 
0. Dako > a 7 8 13] 1| 4 2) 1) 5 104,South Dakota 
Tennessee i lj 132 lj 6} 145 | 41) . er ees ions napa . ae Tn" 
teh 8 8=—| cdf =< Be ee ee eos zz =a : l ] ] | | 2 2} 60/0tah 
Vermont |! 1| 26) | SS ie Bo ne { 13) 4 i ram pumas si | | 3 l 4°. 172\Vermont. 
Virginia | aT is ae 108) | G28} 2) 20) i «a 2 gS. ot rT ||| |§Ffe ua <=“ 
Wash’gton — Bie SS ee 135) ee | 11) si 179| + oe 5610} tT UBC 5| | 1| ‘| 19, 36|  487/Washington 
Wisconsin | | | | TY gj 1062) 2} 7011 | 7 2 8 1 06hUhUTCUCUTlU ST UTUCSC‘<‘*C YStC“‘ TCS) O84] ~——S«*305| Wisconsin. 
— “i a i a a a eo 1| a ee Te | | | | l | eae oe 93|Wyoming 
Dist. of Col! | 3] 42 | __‘73{ | 14] 4| | 5| 2| et Mores a l l l mB nar 169/Dist. of Col. 
~ Totals | 34] 151/80] 6994) 126) 266) 10598; 59) 3023) 424) 93] 1211/4518) 276; +598; = 82; 22j 16] 45] 101573) 64) «1151| + ~——-26515| + Totzis 











These figures are compiled from sales reports, and differ slightly from registration figures. 
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_New Automotive Equipment 





This department is devoted to the 


bile accessories, replacement parts and skop equipment. 





—— 


newest developments in ae 
ts 


columns are open to manufacturers, who are invited to submé? 
@escriptions and illustrations of their latest products. 


HYDRAULIC OIL-POWER 
JACK 


This new line includes models 
rapging from 1% tons to 60 tons in 
capacity. The line 
has been distrib- 
uted along’ the 
Pacific Coast for 
some time, but the 
hydraulic princi- 
ple as now further 
improved and 
standardized by 
Blackhawk in- 
cludes simplicity 
of mechanism, 
with liftir.z power 
far beyond rated 
capacity, and ex- 
ceptional ease and 
safety of opera- 
tion. 

An exclusive) 
patented Black-| 
hawk feature is 
the extremely); 
simple Twin-Chek 
valve unit, giving} 
practical utility to | 
the hydraulic; 
——e== Principle as 
plied to jacks. This Twin-Chek is 
located below the pump, and in an 
instantly accesible position where re- 
moval for cleaning or replacerneni 
requires but a moment. 

The highway model here shown, 
B-7%, is 7% inches in the low po- 
sition, with an 8-inch lift and ad- 
justable extension giving additional 
2% inches, making the total avail- 
able height 18 inches; its weight is 
12 pounds and capacity 2 tons. The 
long bayonet grip handle holds and 
places the jack at long range. Short 
strokes raise the ram with positive 
lift and hold. Lowering is done 
automatically with controlled re- 
lease valve, speed governed by the 
operator. The handle is used to| 


aa 
a 








ROPP ORAL TSS : 











open the release valve for lowering, ; ¢ 


to control the drop and to. with- | 
draw the jack. Horizontal use for 
bending or forcing is practical, pro- | 
vided the jack is operated with | 
pump side down. 

The complete line of Blackhawk 
hydraulic oil power jacks consists | 
of ten various sates in nine ca- 
pacities. The automotive models |! 
embrace single and double lift mod- 
els, light and heavy duty, including 
low and high built jacks. The in- 
dustrial models range from 18 to 75 
tons capacity, lifting jobs of vast 
tonnage which cannot be handled 
with ordinary jacks, raising and 
lowering them easily without loss of | 
time or danger. These models cover | 
low or high lifts and a heavy duty 
floor lift jack. Blackhawk Manu- 
facturing Company, Milwaukee, | 
Wis. 


WHIRLING GRINDER 





The dustproof motor is fully in- 
closed, dustproof shaft sleeves pro-| 
tecting the wool-packed bearings. | 
To reduce the chance of dust trouble | 
@ new quick-break switch is used; | 
the equipment includes a base with | 
lugs for mounting, wheel guards and 
two emery wheels. The adjustable | 
work rests may be kept close to the | 
wheel at all times. Made in six! 
and eight-inch sizes with or with-| 
out steel-tube pedestal base. Joseph 
Weidenhoff, 4354 Roosevelt Road, 
Chicago. 


VESUVIUS LIQUID GRAPHITE 


This penetrating graphite is spe- 
ciaolly compounded for removing 
rust from bolts, nuts, frozen shackles, 
loosening up joints around machines, 
graphiting springs of automobiles, 
and eliminating squeaks of all kinds 
where’ metal comes in contact with 
metal. It is also useful as a lubri- 
cant in garage, machine shop work, 
etc. Put up in pint cans, 24 per 
case. Price per can, 75 cents. The 
Vesuvius Corporation, 168 North May 
8t., Chicago 





| test specifications, 


| 1920. 


ap-|, 


oq — 
DELCO-REMY MANUAL 


This service manual of 860 pages, 
size 8%x1l inches, is printed on 
tough ledger paper and bound in 
buckram. It contains two divisions. 
In the Remy division of the service 
manual are sections on (1) the 
function of the electrical system on 
automotive vehicles, 
systematic trouble shooting, (3) 
analysis of electrical troubles, 
special instructions on Remy equip- 
ment for motorcycles, tractors and 
buses, and on Klaxon equipment; 
(5) testing instructions and test speci- 
fications and (6) circuit diagrams 
and test specifications for Remy- 
equipped cars and trucks since 1913. 
In the Delco division of the book | 
are sections devoted to (1) car data | 
sheets, with circuit diagrams and 
(2) analysis of 
troubles, (3) testing of 
| Delco equipment, (4) description of 
design, construction, operation and 
maintenanve of Delco equipment 
and (5) wld circuit diagrams of 
many cars built between 1912 and 
Price $5. 
Anderson, 





electrical 


pd-ation, Ind. 


7-8 INCH UNIVERSAL DRILL 














The motor of this model is equipped 
with ball bearings designed to 
eliminate slip action. The remov- 
able gear on the armature shaft, as 
}the other gears, is of specially 
treated steel. The drill spindle is 
| hardened and ground, automatically 
lubricated, and has a Morse taper 

ocket. A bakelite yoke carries the 


i holders provided with adjust- 
| able 


tension. The end- 
handle cover .relieves motor ‘and 
bearings of strain, being a separate 
strong casting. Price, $90. Hisey- 
Wolf Machine Company, Cincin- 
nati; O. 


PORTABLE SKID CHAIN 
TOOL 


spring 


Made of malleabie iron with steel 
jaw, the Bebolink “tool may be 
clamped to any table, bench, etc. 
It is mounted or taken off in a few 
seconds, and by a simple operation 
opens or closes small, medium or 
balloon size links. List price, $5. E. 
C. Taylor Manufacturing Corpora- 
tion, 7 West 42d St., New York. 


GARAGE VOLTAMETER 


Model 280 is built with three self- 
contained volt ranges—30, 3 and .1— 
and three external shunts for 
ampere readings, which have ranges 
of 300, 30 and 3 amps, and are con- 
nected by cables with the 
range. Readings up to 150 volts are 
possible by using a multiplier with 
this instrument, which is usuable 
also with cadmium test cables 


Weston Electrical Instrument Com- | 


pany, Newark, N. J. 





(2) chart for | 
an | 
(4) | 


Delco-Remy Cor- 


'100 per cent. better than May. 





layers vulcanized into it. 





IX-CYLINDER SMOOTHNESS in a four-cylinder truck design is now claimed for 
its products by the Diamond T Motor Car Company. Engine suspension utilizes , 
live-rubber cushions that dissipate vibration, the rubber being reinforced by fabric’ 
The cushion surfaces are treated chemically to repel oil 
and moisture and assure indefinite life of the cushions. 


al 




















ACCESSORY SALES 
HIGH DESPITE RAIN | 


Kansas City Dealers 
Report Good Month 
During June 


ANSAS CITY, July 7.—Jobbers 
and retailers of motor car 
accessories, supplies and replace- 
ment parts have had a good busi- 
ness during the past month, in 
the face of unfavorable weather 
conditions throughout the terri- 
tory. Sales in some instances were 
behind May, but virtually all re- 
ports show a gain over last year. 
James Searles, owner of 
Equipment Company, jobber of au- 
tomotive parts, accessories and sup- 
plies, says June business showed a 
fair gain over May and over a year} 
ago. Mr. Searles says floods inj} 
Kansas and other sections have cut | 
down business that conditions are | 
hardly normal for this time of the | 
year, but that on the whole the} 
situation is good. He says he has| 
noted_a falling off in parts for 
Fords and other cars of the lower 
price class. Ford dealers, he says, 
are buying 50 per cent. less than 
normal, but he expects a 
business for the last half of 1927. 
Warren Humphrey, 
ager of the Western 
Company, 
the Middle West and East, says sales 
are much ahead of last year but 
slightly under May. The company 
is expecting an 
business in Juiy and August, with 
the outlook for the rest of the year 
very promising. 

The Kansas City branch of the 
Eaton Bumper and Springs Service 
reports a slight slowing down in 
sales during June, but considers the 
outlook good for the rest of the 
summer. 

The Apex Electric and Manufac- 
turing Company, had increased sales 
in June, according to Charles Hoff- 
man, manager. However, the month | 
was somewhat behind last year. The 
outlook, is good for 
year. Mr. Hoffman has just re- 
turned from a visit to the Chicago 


Auto Supply 


and St. Louis branches of the com- | 


pany. 

Lee Watkins, manager of the C. 
R. Hood Company, distributor of P. 
& C. tools, says June business was 
His 
only complaint is in not being able 


to obtain enough merchandise from 


the factory to fill his orders. Mr. 
Watkins has just appointed Homer | 
G. Hayden to be traveling represen- 
tative for northern Nebraska, and | 


H. M. Fenlon and Carl Moneymaker ! 


to sales force in Kansas City. 
Harry Falls, 


the Richards-Conover Hardware 
Company, says sales for June were 
very little over both May and June 
this year and last year. 


C. R. Coffey, handling all kinds | 
of automobile upholstering fabrics, | 
sport toppings and | 
|awnings, says June sales were con- 
‘siderably ahead of last year, 


seat coverings, 


and 
better than May. 
The Kansas City Automobile Sup- 


' ply Company's sales showed a big! 


gain for the last half of June over 
the first half, with the whole month 
showing some increase over May. 


| The company has received many re- 
.l-volt 


ports from garage owners and deal- 
ers throughout the Middle West 
showing June business to be fairly 
good despite the heavy rains during 
the month. 

Charles Peake, Jr., president of 
Peake Auto Supply Company, says 


the 


record ; 
general man- | 


operating thirty stores in | 


unusually heavy | 


the rest of the | 


advertising manager | 
of the automobile supply division of | 


.|\poetri CHER-KELLOGG 
| HOLDING SALES MEETING | 
} 


Evansville, Ind., July The | 
Boetticher-Kellogg Company, auto- | 
motive supplies distributor in south- | 
,ern Indiana and Illinois and west- 
/ern Kentucky, is holding a semi- 
| annual sales meeting at the com-| 
jpany building, Water Street and | 
| Fulton Avenue, this week. 

Out-of-town men billed to ad- 
| dress the meeting are Louis C. Rich- | 
; ards, representing the United States | 
; Chain and Forging Company, Pitts- 
|burgh; A. C. Nagel, Fitzgerald Man- | 
,ufacturing Company, 
|}Conn.; C. L. Fisher, Hinson Manu- | 
|facturing Company, Waterloo, Ia.; | 
|J. C. Wolfe, Hutto Enginecring | 
;Company, Detroit; R. C. Clarke, | 
‘Mona Motor Oil Company, Council } 
| Bluffs, Ia.; Harlan Foulke, Indian- | 
apolis Pump and Tube Company, | 
| Indianapolis, Ind.; and P. C. Clark, | 
{Frank Miller Company, Camden, | 
| N. J. 


}is running in Convention Hall 


‘Manufacture New | 
Towing Equipment 


Chicago, July 7—The Mordt Man- 
| ufacturing Company, 
St., 
tow rope, with attachments, which 
in tests show almost 50 per cent. 
| more resistance than a rope equipped | 
without them. Fasteners attached 
| to each end more equally divide the 
strain, which heretofore has vir- 
| tually been centered on one place. 
The re is no tying, the rope being 
lippe d around the fastener. 

‘The rope has been called Nohnot, 
because of the non-tying feature,” 
said a company official. “The com- 
plete rope is readily folded within 
a cotton bag, which requires only a 
minimum of space. It retails at $2.” 


SHOEMAKER HEADS SALES 
FOR GABRIEL AT MEMPHIS 


v7 


Memphis, Tenn., July 7.-—Recent 
announcement is made of the ap- 
;pointment of H. J. Shoemaker as 
assistant sales manager of the Ga- 
| briel Snubber Manufacturing Com- 
| pany, W hich brings to the organiza- | 
} tion an executive of wide experi- | 
ence. 
For 
manager 
Company 


several years he was sales 
for the Perfection Heater 
and previously promoted 
the Zerk-Alemite lubrication sys- 
:tem, thus becoming well known in 
automobile trade. 


| business conditions are in good 
shape, with increased business in 
|the last half of June bringing the 
| gross for the month to show a 
| Slight increase over last year. The 
company’s sales on shop equipment 
were especially heavy, with some 
| lines showing a slump. 

| P. E. Bishop, manager of the 
|Houde Engineering Corporation’s 
|branch here, says sales for June 
were 331-3 per cent. better than 
May and ahead of 1926 by a good! 
margin. 


| business very good. The branch here 
has been in operation only five 
months and serves western Missouri, 
Kansas, Nebraska, Iowa, and a part 
of Oklahoma. M. F. Petrie is man- 
ager. | 

The John Taylor Battery Com-! 
pany, manufacturing batteries and | 
battery parts, reports business much | 
ahead of last year. The company’s | 
new factory for the manufacture of | 
cables and terminals now is in full! 
operation, with Rudolph Muehler in 
charge. The company reports a big | 
demand for its new products. 





Torrington, } 


\the Statler 
350 West Erie | 
is introducing a new automobile | 


' made 


The S. K. F. Industries, Inc., reports 


|} ginia and West Virginia, 


;| THRONGS EXPECTED 
AT NS.M.T. EXSIBIT 


Arrangements Being 
Made to Care for 
25,000 Visitors 


(aes cae July 7.— More 
/than 25,000 executives, shop- 
men and scientists of metal work- 
ing and treating industries all 
over the world will gather in De- 
troit the week of September 19 
for the technical sessions of four 
associations and for the National 
Steel and Machine Tool Exposi- 
tion, according to estimate of W. 
H. Eisenman, secretary of the 
American Society for Stcel Treat- 
ing, which has its headquaricrs in 
Cleveland. 

During the week the exposition 
De- 
troit, the American Society for Steel 
Treating, the Institute of Metals, 
i|the Society of Automotive Engi- 
neers and the American Welding 
| Society will be meeting twicé daily, 
| from Monday through Friday, in 
Hotel, Detroit. to hear 
by some of the steel 
foremost metallurgists, 
best known eng neers, 
its most capable ex- 


papers read 
industry's 
some of its 
and some of 
ecutives. 

The American Society for 
Treating will discuss the 
facture, use and treatment of iron 
and steel. The Institute of Metals 
will take up non-ferrous mctals. The 
production meeting of the Society 
of Automotive Engineers will go into 
the latest methods of production in 
all departments of manufacture. 
The American Welding Society, 
which joins its discussions and ex- 
hibits with the others for the first 
time this year, will take up the late 
est developments and uses of weld- 
ing equipment and material. 

Many representatives of steel 
working plants will be attracted to 
Detroit by the possibility of inspect- 
ing a number of automobile plants. 
Ford, Cadillac and Packard plants 
already have invited the steel men 
to study their various departments 
and processes. 


APPLIES FOR PATENT FOR 
ANTI-GLARE HEADLIGHT 


Camden, N. J., July 7—To elimi- 
nate the glare of headlights in night 


Steel 
manue- 


| driving is the object of a new de- 
ivice for which Charles E. Cameron 
‘of Merchantville 


has applied for 
patents. 

The new device consists of a socket 
for the automobile headlight that 
the inventor claims will throw a 
flood of light 200 feet ahead and 
yet eliminate the glare from the 
eyes of other drivers. Cameron has 
several other inventions for 
the automobile. He claims the lat- 
est one complies with all the re- 
quirements of the various states. 


SCANDIFF TRANSFERRED 

Baltimore, Md., July 7.—C. E. 
Scandiff, for several months gen- 
eral manager of the Hertz Drivur- 
self Capitol Syndicate, operating 
drive-it-yourself branches in Mary- 
land, the District of Columbia, Vir- 
will go to 
Philadelphia as general manager of 
all Hertz stations in Philadélphia 
} and eastern Pennsylvania. 


TRIPLEX DISTRIBUTOR 
Cleveland, July 7.— Huber-Vary,e 
Inc., 2340 Prospect Ave., has been 
named Cleveland distributor of the 
Triplex Safety Glass Company. 
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Stable Business i 
N AN ARTICLE in July issue of the Commerce Monthly, } 
published by the National Bank of Commerce in New | 
York, Robert M. MclIsaac writes on the “Stabilization of | 
American Business.” | 


£& 


~ | 


While the article refers to business! 
in general, Mr. McIsaac’s penetrating analysis applies with | 
unerring accuracy to the automotive industry, and we are| 
going to quote at length from this article :— | 

“The United States has recently completed half | 
decade ‘that is remarkable for the even, steady smoothness | 
with which its business has moved along. There has been} 
neither boom nor real depression. Some of these years have! 
been highly prosperous and others obviously not so favor-} 
able, but the outstanding feature of the period has been! 
the absence of pronounced swings in general business 
activity. 

“It is a condition that happily offers promise of con-| 
tinuing as far into the future as can now be seen. Fluctua-! 
tions in business activity and profits have not been, or will| 
they be, ever entirely leveled out. But the frequently recur-} 
ring crises, panics and extreme depressions that darkened | 
our past history should by now have disappeared, along with} 
the senseless booms that usually produced them. 

“This condition of stability is the outcome of many} 
diverse forces. Some of them involve fundamental trends in} 
the growth of population, communications and production, | 
and have been operating slowly and cumulatively over many | 
years. Others, such as the current phendmena of hand to! 
mouth buying and installment selling, have developed on | 
their present scale only very recently. Obviously, all of the 
factors involved“are not working in unison. But conflicting | 
though individual currents may be, in their confluence they | 
do seem to be bringing the country a steadiness that its) 
business lacked in earlier periods. 

“The groundwork on which this new situation 
rests may be summed up in this: that the United 
States has now reached a fair degree of economic 
maturity. Its periods of sweeping advance and 
overwhelming flows of capital and energy into-first 
one and then another field have passed. 

“Given this solid foundation of long-run accom- 
plishment, stability depends also on the present con- 
duct of affairs. To hand-to-mouth buying is rightly 
ascribed much of the soundness of our present posi- 
tion—the rapid turnover and small inventories that 
have enabled the country to do business in enormous 
volume, and profitably, on a fluctuating or declin- 
ing price level. And to the rapid growth of install- 
ment selling a good deal of the heavy volume of 
current demand is commonly ascribed. 

“The development of consumer credit through install- 


a 


7 3.7 eee Eg ooe9 


ment sales is by far the most important enlargement of the 


a 


credit field that has occurred in many years. 

“As to soundness or unsoundness, this, like all credit 
extension, must depend on the wisdom and care with which 
the business is handled. There has been some tendency to! 
grant consumer credit-on a quantity basis, averaging good | 
with bad risks indiseriminately. That tendency is thor- 
oughly unsound. Credit ought never to be granted without | 
due scrutiny of each individual borrower's ability to fulfill 
his contract. 

“Installment credit on its present 
been subjected to the crucial test of a severe 
depression. In so far as past history furnishes a guide, |! 
however, it compares favorably with other forms of credit} 
extension to individuals. Provided a reasonably substan-| 
tial down payment is req:*¥ed and th; le*eth of the credit | 


scale has not yet) 
industrial } 


‘even 
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is held well within the ordinary life of the product which | 


it finances, the installment system may be maintained on 
a sound basis. But is must be emphasized that this is a 
matter we cannot close our eyes to or forget about. The 
business of credit extension in whatever field requires 
eternal vigilance. 

“Hand-to-mouth buying is even more important and 
significant than dollar-down selling, because, willingly or 
unwillingly, it has been adopted as the trading policy through- 
out the whole range of our commercial organization. Yet it 
runs contrary in some important respects to the main current 
of American producing and distributing methods. We pride 
ourselves on the efficiency of our quantity production sys- 
tem. But small orders dribbling in do not fit into mass 
production schedules, as quantity-geared factories in more 
than one line have found. The present order of buying, 


therefore, is compeHing the revision of many manufacturing | 


and selling programs, 
“With full recognition the costs, difficulties and 
inefficiencies which hand to mouth involves, its net 
economic effect is valuable. The most vulnerable point in 
our elaborate machine-production system has always been 


OI 


that the producer was removed from close touch with his! 


ultimate market. 
ling contact. 
“The current operations of trade, therefore, on 
the whole are reinforcing and advancing the growth 
of stability. In the credit sphere the outstanding 
event has been the broad growth of consumer credit. 
It offers in field the same advantages and 
mvolves the same dangers that the development of 
commercial credit once involved. Our enlarged 
experience should enable us to avoid the dangers and 
reap the advantages which its intelligent use makes 
possible. In the field of merchandising the note- 
worthy development has been that of restricted 
buying, which is perhaps the strongest stabilizing 
factor among the current forces of buiness. With 
the co-ordination of our productive energies and the 
accumulation of knowledge and experience in theii 
direction, the future should be wholly free of the 
catastrophic swings that formerly characterized our 
history. A new tradition is being established of 
sound and actively maintained business, general well 
being and reasonable prosperity.” 


This system gives that vital and compel- 
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PLANS SERVICE BUILDING | NEW PARTS COMPANY 

Cleveland, July 7.— Arthur Me-; Rockford, 01, July 7.—The Na- 
chanic, large local automobile sup-| tional Automobile Corporation has 
ply dealer, is about to erect a large| been granted a charter of incorpo- 
addition to his plant at 8123 Car-|ration to engage in the manufac- 
negie Ave. The new service build-| ture and sale of auto parts and sup- 
ing will cost about $20,000 and will] plies. W. L. Backer, T. F. Howe and 
be used for manufacturing, servic-|H. S. Radenacher are the incorpo- 
ing and storage. rators 


, —DEALER>=; 
!___ DOINGS 


FLURER OPENS NEW HOME 
FOR CHEVROLET DEALERSHIP 
Philadelphia, July 7—George T 
Flurer, Chevrolet dealer, has opened 
his new sales and service building 
at 6330-6338 North Broad St., where 
he has 13,000 square feet of floor 
space. The building is of Indiana 
limestone and is especially well 
lighted and equipped. The service 
Station is directly in the rear of 
| the salesroom and the parts de- 
; partment, with quick service as a 
feature, is located on the mezzanine 
floor 
} 





| NEW MILWAUKEE DEALER 

| NAMED BY WILLYS-KNIGHT 

| Milwaukee, Wis., July 7—A. J. 
| Landry of the Landry Auto Ex- 
change, who has been merchan- 
dising automobiles for the past four- 
teen years, has been named as dealer 
for Willys-Knight and Whippet 
motor cars. The company, which 
iis located at 1459 Green Bay Ave., 
held its formal opening last week. 


CHEVROLET DEALERSHIP 
CHANGES HANDS 


Chippewa Falis, Wis., July 7—The 
Dennison-Hill Company, local deal- 
j;er for the Chevrolet, has sold 
, its interests here to the Tanberg 
Auto Company of Eau Claire. This 
company will take possession of the 
salesroom and garage on East Spring 
Street August 1.. 


| MEMPHIS STUDEBAKER 
TAKES OVER NEW HOME 


Memphis, Tenn., July 7.—The 
Studebaker Sales Company of Mem- 
{phis is now located in its new and 
| permanent home at the corner of 
| Union Avenue and Pasadena Place, 
| and the formal opening in the new 
be celebrated July 


| quarters 
| 18-23. 


will 


| Lewis MOTOR CO. TAKES 
| CHEVROLET LINE AT CENTRALIA 


| Centralia, Wash. July 7.—The 
| Chevrolet dealership in Centralia, 
; known as the Lord Motor Company, 
has been purchased from W. D. 
; Lord, pioneer Centralia automobile 
|man, by the Lewis Motor Company, 
and will continue to operate at 116 
; West Lecust St. K. P. Siler will 
continue as manager of the firm. 


























AUTOMOTIVE DAILY NEWS, FRIDAY, JULY 8, 1927 














SHOP EQUIPMENT BUYERS’ GUIDE 








‘Should Dealers Handle Washing? 


By C. P. Shattuck 


Should the car dealer) But all the cars registered 
ender a washing service? |in any community are not 
The rank and file of stored at public garages. 


we itentasty this Many are housed on the 
fealers, particularly WOS| premises of the owners. 


in the larger cities, will And many cars are gar-| 


say that they should not. aged without washing be- 
Vhey hold, these dealers, |ing included in the service. 
that washing is a service| The fact that auto laun- 
‘hat should be rendered by |@ries have sprung up all 
he garage where the | over the country would 
, tend to indicate that there 
wner stores his car or bY|js 4 demand for a washing 
he auto laundries. service, and that the gar- 
But there are a few/age is not washing all the 
lealers who are giving se- Cars. 
rious consideration to this) _ The advent of the spray 
washing subject, believing poll ~s a oo of : Sate 
that it will help cut down ak i. ica 
revolutionized the wash- 
their overhead and pro-|ing game. The larger 
luce revenue. auto laundries turn out a 
Custom has established car in a very few minutes 
the garage as the place) ; ; 
for washing the car. This | Cauipment, and even when 


: .|the job includes polishing, 
is due to the fact that MP pcan ar ar ete., roo 


storage includes washing. |time taken is remarkably 
. iia: {iactle, 


° os So certain car dealers 
Ora: -In om |} - 
rders _Inquir believe that a washing de- 





‘the mechanical or power 
washer would be profit- 
able. All dealers wash 
and groom the new car. 
And a number wash the 
ear serviced before deliv- 
‘ering the job to the cus- 
tomer. 

If a dealer has sold a 
fairly large number of 
cars he has a potential 
‘market for washing, for 
‘eliminating those who 
store at the public garage 
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partment equipped with, 


there remains a very large 
per cent. of those who 
have their own storage fa- 


cilities and do not wash |shop with divers machinery for a} 


their own vehicles. 
This type 


‘dealers, a washing service. 
But the service, as with 
‘any service, must be sold, 


imerehandised. Conse-|surprise in the rarity of repair men | 


quently the service would 
have to be introduced to 


the owner who patronizes | gages in conversation with shop 
the service station of the|men, he 


.|greater astonishment 


dealer. And the owne 


who does not would have} macninery 
to be coaxed to give the |the theorist, but of no real import- 


washing service a trial. 
A dealer who is study- 


washing service 
that it could be made to 


owners who have strayed 


away. And this 
believes if he can get them 
ito drop in 

them. 


From a study of 
‘washing subject, as it re- 
lates to the car dealer, the 
writer believes it is prac- 
tical and profitable. The 
more forms of service the 
car dealer can offer his 
customers the greater the 
opportunity of keeping 
|the customer sold on the 
dealer and his product. 
|The great trouble is that 
‘too few dealers see further 
|ahead than the sale of a 
new car. 





of OWNETl'| ment needed to examine an auto- é 
‘could be sold, argue sOMe€!mobile or its parts carefully so as| 


| For the man who is accustomed to | 


j 


| This indicates a broad field 
. “1 epeue | increased 
ing the possibilities of the| course, it calls, to some extent, for | 
believes | educational work on the part of the 


| 
| 
| 
} 
} 


with the new washing! pay a good profit. He also} g.oyn. 
‘holds that it would bring} When he is shown, often enough 
‘back a certain per cent. of | he is quick to see the advantage of 
|enable him to turn out more satis- | 
dealer | factory work, to say nothing of their | Your advertisement would 


he ean hold | ‘torepairing it. 


the | cming to the value of a place that 


MANLEY 30 TON 
Hydraulic Press 


A Press that will take care of all 
your requirements. 


TROUBLE 
SHOOTING. 
DEVICES 


Strange as it may seem, there are 
a lot of repair men who equip their 


except one. | 
the equip- 


multitude of 
What they 


purposes, 
overlook is 





to definitely and correctly locate a} 
trouble. 


| 


visit production shops, there is aj} 





. ! 
who are on intimate terms with} “SS 
such instruments as micrometers 
and gauges When he en- 


(CAT. NO. 29-49) 


Price with Rack and Pinien and 175 
Test Centers $ 
Price Plain [Press without either $135 


attachment 


motor 


-to his even 
that the men 


often learns 


Od 





, ne Lame ‘ Hydraulic Principle, Pressure Gauge ine 
look upon suc h devices as @ lot of stantaneous Kelease, Ball Bearing Uand 
g interesting enough to Wheel, Depth Gauge, Open Side Construe- 


tion, %-ton Arbor Press, Tes Centers, 
| Winch Operated Table, tremendous strength 
| 


- | MANLEY MFG.CO.. YORK, PA. 
= 
Of > 


ance to the practical shop man. 


equipment sales. 





| TO MANUFACTURERS 


Advertisements on this 
page are being read by 
the highest grade Sho) 


seller, but the average repair man, 
unless too busy, is willing to be | 


Equipment wholesalers 
tools and testing devices that ba in the country. 


cutting down the time otherwise re- ale » ras ‘f nlace ’ 
quired for diagnosing a trouble prior | = a = le: 
Ss € Be 
Write or Wire. 
E. M. WOHLLEBEN. 
| AUTOMOTIVE DAILY NEWS, 
|] 1926 Broadway, New York, N. Y. 


The more progressive among re- 
pair shop Owners are, in fact, awak- 


is more productive of value to the 
shop owner, mechanic and customer 
alike. 


‘Bigger Profits on Greasing 
Kellogg Rapid Lubricating Gun 


Get this money-maker for your 
Lubricating Department 
Develops 45 times the pressure of air KELLOGG 
line. Enables you to grease 3 cars Rapid 
where you greased 1 before. Strap Lubricating 
carrier leaves hands free. Operates by 
pull of the trigger. Easy to handle. 


Kellogg Mfg. Co. 


9° Humboldt Street 
Rochester, N.Y. 
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PARTS BUYERS’ GUIDE 








Electrical Equipment 


By a Veteran Parts Merchant 


During the past few seasons the, Again, the fewer classes of repair 
replacement business has under- j and ha go sg parts are carried 
a : prem ne that} the less of the capital needs to oe 
gone a Gavetgenens similar to j,{ tied up in inventory, but may be 
which has taken place for a muc used productively, either by improv- 
longer time in general merchandis-| ing shop operating conditions or by 
ing. The handling of every kind of| selling the service of the enterprise 
parts and repair labor has come into} through advertising of one form or 
competition with ar ae enti | another. 
sient specialization, an in is | es SS ae 
oe oF tccaieations count for any-|__One of the specialty lines in the 
thin ” the newer method bids fair | ePlacement and service field that 
— _ Al the more profitable : |} have made great strides in recent 

By concentrating on a limited | Years is electrical work. The de- 
section of automotive repair service, | Vlopment of the automotive engine 
the business is able to render better| as called for better but by no 
service, often at lower cost, than|™eans simpler electrical equipment, 
the organization that tackles each|@nd whatever may be the general 
and every job that comes along.| Public’s opinion on this matter, elec- 
The latter outfit needs help that is| trical machinery needs care and oc- 
generally skilled, but can rarely af-|casional repair the same as any 
ford thorough experts, so far as| Other. — 
any department of the repair work} This is particularly true because 
is concerned. {the average owner—let us say it 





fearlessly in a trade paper—is rather 


tardigrade when it comes to caring | 


for his car. His natural tendency 
is to cut every necessary operation 
| down to a minimum. When such 
| “messy” operations as lubricating 
| jobs are concerned, his preference 
| is to go a. w. o. l.. as the saying 
| was in the war. 
beg is rarely done with the care 
and precision that is really needed, 
|and as a rule replacement of neg- 
lected parts becomes inevitable 
sooner or later, usually sooner. 
Electrical service and replacement, 
when done conscientiously, pays 
very well. The percentage of truly 
good electricians is greater than of 
the same grade of general me- 


chanics, and their habits of thought 
and work are more precise. There- 








At any rate, this, 





fore, good and satisfactory work in 
this field is not difficult, with a 
small but efficient staff and a well 
selected stock. 













Moreover, manufacturers of elec- hy 
trical equipment have gone very . a we 
thoroughly into the question oi HOOF-RANDALL 
helping the service man. Complete Graphited Valve Guides 
and detailed information, and i! Self-Lubricating 


necessary special advice, is now a! S smoothi if valve action, 








: nd prevents e at . ss 
the disposal of the shop owner M conditions. ‘be ore periy tubricas. 
- 1% valve ns Incheases pr: 
pee powe per Rebuilding is 
Y re itistactory when Hoof-Ran 
BO LE Y ALY ES jall-Graphited ValveG ides are used 
awe Equipment on Hudson, Olds 
. . m J a r 
More speed ee No regrinding sal Geean ether leading cars, trucks 
Silent Easily installed Write for ¢ lete Catalog 


White 











By 
BOYLE VALVE COMPANY a 
5817 South Ada St., Chicago - 
2 a ae = ; - CLIP THIS AND SEND AT ONCE 
Tell me how my message cr this 
7 | Y ARS! page will show a profit 
FOR TE E : 8, CRIGHTON, 
Some ) customers have been buy Parts Buyers’ Guide Dept., 
eagle Ret! — NIAGARA ONN Ex T- Automotive Daily News, 
ING RODS for Ford and Chevrolet 1926 Broadway, New York. 
Cars Building business und muking NAME ... 
friends 
Write for details ADDRMBS 2. wccccccccecescoscss 
NIAGARA MOTORS CORPORATION, ss : 
Dunkirk, N. Y. GED sv vccccapiossenaseaghasentas 
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Philadelphia Car | 
Sales Drop in May! 


Phiiadelphia, July 7.—The Busi- 
mess Review issued for the Third 
Federal Reserve District by the 
Federal Reserve Bank of Phila- 
delphia says of automobile trade 
conditions that the distribution of 
passenger cars in the Philadelphia 
Federal Reserve District declined 


from April to May, as was the case 
at the same time last year. 














actually came in during July. Ar- 
od rivals for the present month so far 
Rubber Prices | are around 8,000 tons, representing 


June carryover. Arrivals from Lon- 


PORTO RICO GAS TAX 
Washington, July 7—.The gasoline 


SPARKS 
excise -tax in Porto Rico has been 


New York, June 7. — Denial of br eee. — aoe (Continued from Page 2) raised from 2 cents to 4 cents 4 
the report prevalent Tuesday that RUBBER EXCHANGE OF NEW YORK |in rank. This beats the first six|@@llon, according to advices from 
Prev. Assistant Trade Commissioner J. R. 
the rubber pool would support the High Low close | Months of 1926 by 1,609 units. M 
" 1° 848 PS ; cKey of th - 
market, holding prices at the pres- | {uy g¢°°°°7:°: 34:89 34-80 34-70 34.80 a poe gga of ng High- | merce. the Department of Com 
, ; i « | Septem «eee 34,8 34. 34.6 34. pany, was ; 
ent levels, stirred the bearish ele- | (Royer 35°20 34.60 34.70 34.00 (€lected president of the Detroit 
ment into action yesterday and |November .... 34.90 34. ‘70 35.10 |Chevrolet Dealers’ Association, and|W. H. SUCCEEDS E. C. TAYLOR 
prices of future deliveries on the /January ..::)! 35.10 35.00 *35.00 35.30 | Wilson C. Homer of Ginn & Homer,| Danville, Ml., July 7—E. C. Taylor, 
local exchange declined 10 to 40| March ........ 35.60 5 was elected vice-president. A jubi-|¢ormer vi id 
“— C 4 . , | Other months closed: February, lation dinner was held, with Arthur of the Tayloc RE mon: and manager 
points. The session was more active | April, (138.30; May, 135.40; June, H. Goodman, city sales manager, as| Wee Make ‘Btreet na ape’ 25 
than during the preceding day. i the presiding officer of the occa-| ceeded by William H ad a suc- 
Wholesale trade in less expensive | London markets also sagged dur- | ~~ = y sa a a made | ident_of ‘the company a macnn, 
cars increased, while that in me- |ing the day and lack of American | caiaiesial ; serritory, was guest ‘of honor "at 4 and E. C. Taylor, who is spending 
dium and higher priced automo- | support resulted in a week’s lOW| Ripped smoked sheets, spot... 34% “35% |dinner. Mr. Chick makes his head-|® Short vacation in Wisconsin, will 
pew ro om materially from the | close, or to a spot buyer’s basis of | 3U¥ -g.occ ieee oes is quarters at Flint. go to Chicago to be affiliated with 
‘ | j ugust--: a] r on | > * . 
Total retail sales declined more | 16%d. ctnteaylg, = atten 
— 5 per cent. in — = — | The outside market here lowered | First latex crepe 
per cent. in number. Compared | , a¢.| Clean. thin brown crepe 
with the year before, wholesale and | the standard grades %c. Ec C. | Specky brown crepe 
retail business in cars of medium | aud the Paras from kc. to 1c. a) NO) amber 
> amoper 
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OUTSIDE CLOSING PRICES 











° the motor industry there. 
Every nation has its own trou- | . TT a 
} 
| 


October-December 


‘bles in relation to street traffic. GARAGEMEN’S OUTING 

| Tokio, for example, a typical big Baltimore, Md., July 7.—Th « 
| Japanese city, has only 15,000 auto-/ nual picnic of the Maryland. Ga- 
|mobiles, but there are 600,000 bicy-| rage and Accessory Dealers’ Associ- 


= nd 


and higher prices was much small- 
er, while sales of automobiles cost- 
ing under $1,000 were considerably 
greater, both in value and number. 


pound and did very little for the) No 


| manufacturers, who continued to 


|The exchange sold 461 lots or 1,152% 
tons, against 199 lots the previous 


No. 4 amber 


} Paras 


| view the situation in a bearish light. | 


Up-river, fine spot 
do coarse 
Accra, 


Caucho Upper 


ee a) 


0 


cles in use in her streets and there 
were close to 13,000 traffic accidents 
2 |\reported in 1926, with 960 fatalities. 
.| There, as here, most of the trouble 


ation will be held Sunday at Heintz- 
man’s Park. 





Sales of used cars, though they 
decreased in number from April to | day. 
May, exceeded materially those; From a very good source, however, 
earlier in the year. Deferred pay-| it was learned that an operator, said 
ment retail sales, on the other hand, | to pe representing one of the largest | Mexican scrap 
were under the volume of a month| manufacturers, placed a number of | paints Mock ciudad 
and a year before. overnight buying orders in London| Panama 

The number of new cars held in| for execution at the opening there! {\"'nam 
stock by twelve distributors at the | «nis morning. — 
end of May was a trifle below that The November and December de- 
on the same date of the preceding | jivories declined 40 points, the form- sing, Mich., were business visitors 
month, a fact which was due solely | er to a parity with July at 34.70c. in Jacksonville last week. They are 
to smaller stocks of medium-priced and the latter to 34.80c.. or 30 points | 4, > ne o_ naking a tour of the state. 
automobiles. Inventories of used bel ww the level ; : 
cars also were smaller. : : 


In compari- 17 
son with a year before, supplies of 
new and used passenger cars were 


noticeably heavier 


‘eed 4 |was caused by jaywalking. 

Siand, > 

Centrals 
Esmeralda 
Central crap 


Classified 
Advertising 


CLASSIFIED RATES 
5c word (for daily insertion) 


WILSON VISITS JACKSONVILLE | 

Jacksonville, Fla., July 7—J. M. 
Wilson, manager of the Atlanta 
branch of the Oldsmobile Motor 
Works, accompanied by Murray H. | 
Parsons of the sales promotion di- 
vision, with headquarters at Lan- 














it fell to on June SALESMAN WANTED 
on a 300-point decline that day 


ome well in- 


MULLINS BODY 

It was the opinion ~ of the | Mis Cleveland, July 7.—Mullins 

farmed roder after 1e@ cios ya iC 4 ) T ry | 1 l é 

formed trade rs after t - Soe SS ee hi ; ; 1s Company has declared a quarterly | ‘ "Pons fie - Ring's" 4 ane 

marl et that 1 ibber ¢ yuld a : dividend of 2 per cent. on preferred ion. Only man capable of saraine 
: r before encountering payable August 1 to stock of record | over $5.0 rt ly. Box 115, 


ibsorbers, to 


Body have 


cline 2< 
WISCONSIN LAWS real resistance oe suls pesca 
Madison, Wis., July 7—Important The June consumpti = yf crude - ances * 


at ahnawe 922 «. 
additions and changes in highway, | Was estimated at s! \bove 33 
vs are yo. |000 tons and the imports at round | - — ‘ ; : _— 


automobile and driving laws 20,000 { Arrivals will be smaller! is, ; <e ge a : 
) -THE:.-BUILDING OF A HARRISON 


light’ 
a il 


sulting from a grist of fifty-nine 
automobile bills introduced in the| than expected, 
state Legislature before the time statisticians 

limit expired. Thirty-three of these | steamers 
bills were introduced in the Senate! late to be included in the 
and twenty-six in the Assembly. ing association report or 


to market 
delayed 


in too 


according 
owing to 


RADIATOR 


which either came 


> forthcom- R 
which ‘ - 
i: 


RANGE OF AUTOMOTIVE STOCKS | “4 


101 


—, 
“AY 


Leadership 


In 1926 the Harrison Radiator Cor- 
poration produced more than 
1,500,000 radiators—an average of 
over 5,000 each working day. 
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Harrison is the largest radiator man- 
ufacturer in the world. On every 
highway inthe world Harrison Radi- 
ators are demonstrating the high 
performance of American-made cars. 
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Automotive manufacturers choose 
Harrison Radiators because they find 
them dependable—because they 
know they are built from good mate- 
rials by skilled workmenand withthe 
best machinery that can be devised. 
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